I want you to remember that this decision you made to invest in this club, and become part of this tribe, and invest in this program, it's not something I take lightly. It's not something my team takes lightly. When you look back on this, I think you're going to realize that this was probably one of the best decisions you've ever made in your life towards your success. But like anything else, you're going to need to roll up your sleeves. You're going to need to do some work because as you know, anytime you're trying to transform your life or your business, there's going to be some work involved. But rest assured, you'll be very glad you did. And be sure that you associate pleasure to doing this. Associate finding properties with hunting for treasure because you want to love what you do. Make sure when you're out there doing this work, think to yourself, I'm really loving this, and you will. Even if you don't completely love it right out of the gate, you will ultimately, and it's so important.
Before we start Module 3, I want to remind you, leave your comments and your questions below. We want to help you in any way that we can. So in the last module I showed you how to set up your business. We talked about the power of believing in yourself and how to set up habits for success. Then James took you through how to set up a business listing on Google, how to quickly and easily build your real real estate investment website. In this module, I'm going to teach you why it's important to find buyers before you do anything else. Then I'm going to teach you lots of different ways to build your buyers list.
But before we go into that, I'm sure you know the importance of who you surround yourself with. You've heard the saying "You are the sum total of the five people you surround yourself with." You're going to be developing important and likely lifelong relationships with people as you network in this business. That's why I wanted to share a short clip I did with you on The Power of Your Peer Group.
The quality of your life is a direct reflection of the expectations of your peer group. I know you've heard it said, "You're the sum total of the five people you spend the most time with." You've heard these things. I want to hammer it home with you guys. When it comes to both your personal life and your professional life, your peer group has a huge impact on your life. Your peers influence who you socialize with, the expectations you do or don't have for yourself, and the filter you use to consider all your life's decisions. If you want to make more money, find a peer group that's making more money. If you want to run a marathon, spend time with marathon runners. If you want to save the world, find people who want the same thing.
Most people don't put any thought or effort into choosing a peer group. That's because when you're in school, your peer group consists of your classmates, and those involved and maybe some of the same sports that you're in. As you get out into the working world, your coworkers become your peer group because you see them every day. You can't help it. The problem is most people stop there. What many don't realize is that once you get out of school, you have lots of choices to deliberately choose the kind of peers you want associate with. You've heard of the 80/20 rule. Deciding your peer group is one of those 20% decisions that get you 80% of the growth and progress.
Most people don't take the time and energy to proactively choose their peers. They just settle for the peer group that happens to be the most convenient. Or even worse, if you want to be miserable in life, fall into a peer group whose values aren't the same as yours, or even worse than that, in conflict with yours. In your personal life, give some thought as to what you want for your future. What's your mission? What's your vision? What's your purpose in life? If you like something, it makes you happy. For example, boating, I love boating or fishing, or a particular car or hobby. Find other people that like the same thing. Join a group of people that all love the same thing you do, that's going to bring you more happiness in your life.
The same is true for your professional life. Seek out, meet and develop relationships with people that share the same professional interests you have. This opens you up to more knowledge, new perspectives, new ideas, new opportunities. If you're interested in real estate, go to your local real estate investor club meetings. If you're really ambitious, you can start your own meeting. If you're interested in entrepreneurship or starting your own business, go on Meetup. It's a great platform to make that happen and find those groups, start your own groups, whatever. The first few years of your career depends on how well you do in school, what skills you learn. The rest of your life is hugely impacted by who you know and who knows you. Now, if you haven't devoted an energy to building your personal and business relationships with people who want the same things you do, do it now.
Now here's another lesson. You want to engage with people that are even more knowledgeable than you. Let's say you're playing tennis. You're playing somebody that's at least 50% better than you. As you play, that stronger opponent is going to raise your level of play. If you play someone that's not as good as you, not only do you not advance yourself, you can actually learn to play worse. That applies to everything, guys. Surround yourself with people that push and challenge you because that's an incredible way to elevate your game in life and business. That said, the people you surround yourself with are playing small. They're going to drag you down to their level.
Surround yourself with people who push you, who challenge you, who make you laugh, who make you better, who make you happy. It's been said that your net worth is likely the average net worth of the three people closest to you. So if money's important to you, pay attention to that. Our peers, colleagues, and friends have a surprisingly large impact on how our lives unfold. If you hang around with people that gossip, complain, or like drama, that's what you're going to have in your life. And you'll become like them. Even if you've been stuck with the same friends for a long time, don't be afraid to branch out.
Decide what the ideal version of yourself is, the person who you really want to become, and then find people that match that vision. Match your vision. Even if you have to join, like I say, a network or join groups actively choosing the people in your life will dramatically change your life. Now, if you haven't outgrown your friends, painful as that sounds, you're not growing. Proactively deciding who's going to be in your peer group is one of the most powerful ways I know to improve your performance and change your life. I'm Rod Khleif, and in the words of the late great Zig Ziglar, "I will see you at the top".

